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Forward-Looking Statements and Non-IFRS Measures

This presemtation includes “forward-locking statemants” within the meaning of the "safe harber” provisions of the United States Private Securities Litigation RAsform Act of 1995, Forward-lecking statements gensrally
redate to future events, and include terms such as “may," “should,” “expect,” “intend,” “will," “estimate,” “anticipate.” ‘believe,” “predict,” “potential,” or “continue,” or the negatives of these terms or variations of them or
similar terminology. In particular, statements in this presentation regarding the size of our potertial market, and the likelihood that our predusts will be aceepting to our targst customers, our belisfs regarding the
afficiency of cur business medsl, cur continued ability to scale, our ability to leverags our scaled infrastructure inte preduct offerings, our ability to achisve specific revenue growth, and cur path to profitability and positive
Adjusted EBITDA and operating cash flow. Such forward-lcoking statements are subject to risks, uncertainties (some of which are beyond our control), and other factors which could cause actual results to differ
matarially from these expressed or implied by such ferward-looking statements. These forward-looking statements are based upon sstimates and assumptions that, while we consider reasonable, ara inharantly
uncertain. Facters that may cause actual results to differ materially from current expectations include, without limitation: potential negative impacts on our financial results as a result of changes in travel. hospitality, and
real estate markets, including the possibility that travel demand and pricing do not recover 10 the extert anticipated, particulary in the curent gecpelitical and macroecenomic ervironment; the potential inability to mest
our obligations under our commercial arrangsmeants and dabt instruments; dalays in or cancsllations of our sfforts to develop, redevslop, convert or renovate the properties that we own or lsase, challenges to the legal
rights 1o use certain of our leased hotels; risks associated with operating a significant portion of our business autside of the United States; risks associated with our ESG and sustainability infliatives and activities,
including efforts to reduce single-plastic use consumption and sffors fo measurs GHG emissions and reducs carbon footprint, and our ability to achieve any specific outcome andfor within a certain timeframe; failure to
adapt to or comply with regulatory requirements or invester or stakeholder expectations and standards relative to ESG concerns; risks that information fechnology system failures, delays in the operation of our
mformation technology systems, or system enhancement falures could reduce our revenues; changes in applicable laws or regulations, including legal, tax or regulatery developments, and the impact of any ftigation or
other legal or regulatory precsadings; the possibility that we may be advarsely alfectad by othar economic, business andlor competitive factars, including risks related to the impact of the ongoing COVID-18 pandsmic,
including future variants and further governmental and ather restrictions (including travel restrictions) resulfing therefrom; and other risks and uncerainties descrbed under the heading "Risk Factors” contained in the
Annual Report on Form 20-F that we filed on April 23, 2023 and any subssquent amendments thereto. |n addition, there may be additional risks that Selina does nat presently know, or that Selina currently believes are
immaterial, that could also cause actual results to differ frem those contained in the forward-lkooking statemenis. Mathing in this presantation shoud be regarded as a representation by any person that the forward-looking
statemants set forth herein will be achisved or that any of the contermplated results of such forward-looking statements will be achievad, You should not place undue reliance on forward-looking statements, which speak
anly as of the date they are mads. Except as may be regured by law, we do not undertake any duty 1o update thess forward-looking statements.

This presentation includes EBITDA, Adjusted EBITDA and Free Cash Flow Belore Dabt Service or FCF, which are not prepared in accordansce with the International Financing Reparting Standards (*IFES") lssued by the
International Accounting Standards Board We believe that these non-IFRS financial measures provide useful information to investers about our business and financial perfermancs, including the cash available for future
nvestment activities, enhance thair ovarall understanding of our past performance and future prospects, and allow for greater transparsncy with respect to matrics used by ocur management in its financial and oparational
descision making. We are preserting these non-IFAS financal measures 1o assist irvestors in sseing our business and financial performances through the eyes of management, and because managemant balisves that
these non-IFRS financial measures provide an additional teol for investers to use in comparing results of operations of our business over multiple periods with other companies in our industry, There are limitaticns
related to the use of thesa non: IFRS financal measures and other companies may calculate nen-IFRS financial measures differently or may use cther measures 1o calculate thair financial performance, and therefors,
our nen-IFRS financial measures may not be directly comparable to similarly titled measurss of other companies. Thus, thess non-IFAS financial measures should bs considered in addition to, and not as a substitute for
ar supsror to, measures of financal performance prepared in accordance with IFAS and should nat be considarad as an alternative to any measures derived in accordance with IFRS. Our investors and others are
aencouraged nat to rely on any single financial measure, including EBITDA, Adjusted EBITDA and Free Cash Flow Bafore Debt Service. EBITDA is defined as IFAS net profit (loss) excluding impact of incomes taxes, net
interest expensa (finance income and costs), and depreciation and amertization, Adjusted EBITDA is dsfined as EEITDA, excluding (i) non-operating income (expense), such as gain on net menetary position, share of
profitiless) in associates, other non-operating income J (expensa), and income from COVID-related concessions, (i) impairment losses (i) non-cash stock-based compensation expense, (V) non-recuring public
company readiness costs, and (v} provision for tax risks that are non-income tax ralated. By applying IFRS 16, the impact of leases to our profit or loss statements is reflected as “depreciation expanse on right-of-uss
assels” and “inlerest expense on leasze liabilities” included within Finance Costs, the lease accounting does net impact EBITDA. Free Cash Flow before Dett Service is defined as Operating Cash Flow, minus (i)
repayment of lease liabilities; and (i) net cash used in investing aetivities; plus (jii} nor-recurring SPAC transaction related payments; and (iv) praceeds from parner loans, to reflect enly Selina out-of pocket capital
axpenditures. Frea Cash Flow befara Debt Service doss not includs 1) repayment of partner loans [including interest payments) and i) proceeds or repayment of any other loans (including interest payments), convartibla
loans, or any capital raising cosis Ouwr investors and others are also encowraged 1o review the related IFRS financial measures and the reconciliation of EBITDA, Adjusted EBITDA and Free Cash Flow Before Detst
Service 1o thair most dirsctly comparabls IFRS financial measures.
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Executive Summary

1

We continue to be guided by three strategic imperatives: driving cash flow, executing a path to profitability, and building
the brand, on the back of positive operational momentum in Q1, consistent with our expectations

We have launched a Labor Restructuring Plan invelving over 350 FTEs between unit-level and corporate with expected
annual payroll savings of $5.8m and one-time restructuring costs of approximately $1.0m. The restructuring is
expected to be completed by the end of Q3 2023

We are also focused on stabilizing our existing portfolio while exiting underperforming locations. We decided to close
five properties, which contributed $2.8m of the $6.7m 2022 unit-level operating loss, and we expect the closings will be
completed by the end of Q3 2023

We have secured agreements for strategic investments totaling up to $50m, including $10m in June with a
further conditional $40m possible in Q3 2023 or thereafter. Separately, we also drew down on $10m from our IDB credit
facility on May 31!

We intend to continue to improve Selina’s capitalization through restructuring of existing debt and lease liabilities in
order to reduce cash burden

osee
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Q1 2023 Highlights

Continued Revenue Growth

p

Revenue

$54.2m

31.6% y-o0-y
improvement vs Q1
2022

.

N

4

y

GOP Margin

$24.6%

GOP of $13.1m -
Improvement from
22.3% margin in Q1

2022

\

\

Significant Operational Enhancements

4 N

Occupancy

96.9%

Up from 45.2%
in Q1 2022

. _4
; )

TRevPABs!

§7,056

3.4% y-o-y
improvement

A _4

Seliga Emnada, Nicaragua

1. Defined 2s 1ot annual iz revenu

=, excuding Remole Year revenue, far any given praperty, for @y given peio, dirided by the

= af tatal numier af

2t the beginning and end of thal perivd.
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Path to Profitability Update

Initiatives

Topline

Year-to-Date Progress

Total revenue of $54.2m, up 32% YoY and 7% vs Q4 '22

Occupancy of 56.9% in Q1'23 vs 45.2% in Q1 ‘22 and 49.4%
in Q4 ‘22

Rolled out new Revenue management system (Duetto) -
Implemented in 3 locations with 8% YoY increase in ADR
and 16% YoY increase in room revenue

Set up & regional Commercial hubs that will allow us to
further penetrate local markets and increase B2B sales
(B2B represented 13% of rooms revenue in Q1 '23)

Targets for Ongoing Initiatives

Focus on CoLive program to fill low season — loyal following
with =40% of sales from returning bookers

Deeper B2B penetration in countries with local sales teams
and weekly controls put in place

Expect to rollout Duetto in another 18 high demand urban
locations in Q2/Q3

Pilot an upsell mechanism for F&B products through our
online platforms

Operational

Excellence

GOP Margin increased to 25% in Q1 23, up from 22% in Q1
22 and 17%in Q4 '22

Reduced corporate overhead as a % of revenues to 18.4%
in Q1 ‘23, significant improvement from 21.3% in Q1 '22

Restructured F&B with the externalization of F&B
businesses and deployment of external venue managers
(21 new VMs hired in 2023 through May)

1.4% margin improvement in F&B GOP for Q1'23 vs Q1'22

Increased proportion of bookings done through Web & App
from 31.5% in FY 22 to 34.1% in Q1 '23

Immediately reduce corporate overhead by $1.5m
monthly through labor cuts and continue to decrease as a
percentage of revenue going forward

Immediately implement unit-level labor reductions (15%
headcount reductions and $800k monthly cash burn
reduction) with a target to reduce total unit-level labor
from 27% of revenue in Q1 23 to 21-24% by Q3 ‘23

Shift accountability of F&B businesses to local third
party partners or "Venue Managers” (partners of Selina
who operate as owners of the F&B businesses and hence
are incentivized by performance) - expect to shift entire
portfolio to this ownership strategy by end of 2023

[oX-X X-]
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Path to Profitability Update

Initiatives

Disciplined

Growth

Year-to-Date Progress

Reduced pace of growth; no new openings in Q1 2023
No new locations signed during this period

Two new locations opened in April (Dakhla, Morocco
and Alaya, Israel)

Portfolio
Management

Decided to close 5 properties in the US, Mexico, Austria, Costa
Rica and Greece which contributed $2.8m of the $6.7m 2022
unit-level operating loss —expect to fully exit by end of Q3 2023
- with estimated early termination penalty of $200k

Significantly curtailed rent payments through abatements and
deferrals; reduced cash outflows by $1.4m in Q1 '23

Targets for Ongoing Initiatives

Expansion efforts primarily focused on existing locations
(12 expansions are currently in progress with 480 keys to
be added in total between 2023 and 2024)

Growth is targeted in existing high-performing
countries/markets (another 8 locations in expansion
pipeline, 5 of which are in Central/South America)

Currently considering the closing of several additional
locations by the end of the year

Continue with selective and minimal Selina funded CAPEX

Explore a shift to franchise models in some identified regions,

and management contracts (vs. leases) in others in order to
further de-risk the operation and reduce cash obligations

Balance
Sheet /

Financing

Closed on funding of up to $50m with initial tranche of $10m;
a first step in a broader effort to recapitalize the company
Drew additional $10m through IDB loan facility

Announced restructuring of ~§10.1m of liability with key joint
venture partner

Equitized $1.1m of other liabilities

Complete funding conditions for second tranche of the GUS
transaction which will lead to an influx of new capital
Continue lease renegotiations with goal of reducing cash
outflow by ~$800k per month

Continue loan renegotiations in order to restructure balance
sheet with goal to reduce debt service costs by up to ~50%

Ongoing evaluations of asset dispositions

[oX-X X-]




Global University Systems (GUS) Deal Recap

Headline Deal Terms!

+ Tranche 1: $10m convertible loan funded immediately

+ Tranche 2: up to $20m, contingent upon Selina securing an
additional $20m in PIPE investment from other investors
and the satisfaction of other funding cenditions, via an
additional $10m in PIPE with the remaining $10m to be
invested through a PIPE, convertible debt or mix of the two

« Tranche 3: optional $20m in the form of PIPE financing,
convertible debt or a mix of the two

Global University Systems Overview

Global University Systems (GUS) is a prominent international network of higher
education institutions

Diverse portfolio of educational networks across six countries (UK, Germany,
Canada, Ireland, Israel, and Singapore)

GUS offers flexible study eptions, including online and blended learning, with a
community of over 18 million students and alumni worldwide

2 +  (GUS itself is home to a vibrant and diverse community of over 100,000 active 2
o PIPE degree students from 150 nationalities on average per year ©
e Sh 8 10% discount to lower of average share price on S days | o L L oo C oo Do mmeemcmemceemmemmme—mme—o-. €
are Price A v : '
prior te clesing or last 5 trading days of May ' . . R .
Warrants For every sh_are pur_chasad._ 50% warrants will be issued :
Sjyeanexercise period / sirike at §1.50 per share 1+ This presents an extraordinary opportunity to expand Selina's uses for educational
! purposes, with Selina's expansive network of properties across 24 countries
Convertible Loan Notes ' expected to serve as global educational hubs for GUS
1
Term 5 years !+ Wehave also agreed to undertake in good faith negotiations for a JV agreement or
PRSI other collaboration between GUS and Selina
Coiian &% PIK payable in cash or equity at maturity (share price: ]
lllllllllll P §1.50) + 6% payable in cash? 0o This will enable Selina to integrate into the educational sector, enhancing the guest
Conversion  COMvertible into equity of Selina at $1.50 per share, or ! experience, and can potentially open up new avenues for GUS to run programs
convertible into share capital of Remote Year ' : o i ) i . . e
= = v e r—— !+ Relationship will provide a rich and diverse experience for GUS's students, priming
Or every share unaerlying, % warrants wi 2 ISSUe i 1 =
Warrants R e e Y ST 0 e ! them to become the next generation of digital nomads and remote workers
- i for addtions! detall
Seuﬂ‘a :! 3;'_emn§nfcculf1‘n‘: .‘f::yﬂrkliumem R cartain pre-defined conditicns, |




Key Transaction Considerations

As part of the strategic fundraise transaction, Selina has agreed with GUS to continue its cost reduction and liability management
plans to help us achieve our path to profitability and positive Free Cash Flow. The following are some of the key covenants in the
convertible note entered into with GUS.

Overhead Reduction

Rent Reduction

Selina will be required to use its best efforts to reduce its corporate overhead expenses to an aggregate annual
amount of $26m for each of the 2023 and 2024 financial years, subject to a budget to be agreed with GUS - This
represents an annualized corporate overhead savings of $13.0m vs current run rate’.

Selina will be required to use its best efforts to reduce its rent liabilities by at least $800k per manth, which represents
annualized savings of $9.6m, through lease terminations, rent abatements, long term rent deferrals and restructurings

) to other types of agreements like management agreements. o
L ] [ ]
o 195 . Selina will be required to use its hest efforts to cap its 2023 and 2024 debt service payments under certain identified ©
o] Debt Service and 5 : i et ) [}
L Reducti loans to $27m and $20m, which respectively represents a 51% and 37% reduction?® vs full year obligations. Savings
everage Reduction may be obtained through converting cash interest to PIK interest, equitizing debt and ather restructuring initiatives.
Restrictions on For certain accrued liabilities of the Company and its subsidiaries, the Company will be required to limit its payment of
Payment of Accrued such amount to (i) 4% of the cash raised from the first 540 million of fundraising, and (i) starting in July 2023, an
Liabilities average of $500,000 per month or 15% of consolidated unlevered Free Cash Flow of the Gompany, if any, quarterly.
EerErr e GUS has the right to appoint two new members to Selina’s board of directors, including one independent director, to
== ~ help ensure that the Company's strategic objectives are being implemented.
Any expansion into a new country or signing a lease for a new hotel in a country having a negative Unit Level
Expansion Restriction Operating Profit during the most recently completed fiscal quarter shall require the approval of a majority of the
Company's Board, including one of the designated directors of GUS.
. 3 head f59.6m (533, lized 1 ).
Selina 1 Fliyear et s cbiastons of 435 i 3024 ik 551 i 113034 9
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We have Consistently Increased our Revenue

* Revenue growth continues to be driven primarily by strong increase in same store! performance

- Ona same store basis, Q1 23 revenue increased 18% to $45.1 million for the properties operated in both periods

Total Revenue
(sm)

+32%
$54.2
$50.8

$453 546.7

$41.2

Q1 2022 Q2 2022 Q3 2022 Q4 2022 Q12023

820

1. S slora resulls refers L the pecfarmanca of propeies cperating lor the entire comparable periods.
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Improvement in Top-line Metrics

Total Annualized Revenue Per Bedspace!
+ Opportunity to continue improving occupancy rates
via hotel stabilizing/maturing and driving organic

i
!
]
: $7,056
bookings i
I
1
+ Continued improvement in occupancy rates despite C 86,825
drag from significant new openings in 2022 which i $6,687
generally take 18-24 months to mature !
1
[ l o
[ | ©
()} i ®
o\ i Qo
Occupancy Rate :
!
56.9% :
4%
e 49.4% i
]
]
1
1
i
1
1
i
|
Q1 2022 Q4 2022 Q12023 ! Q1 2022 Q4 2022 Q1 2023
1.Defined as 1okl arnualized revenue, excluding Remots Year revernue, for any given grogerty, far ary given period, divided by the average of 106l numiber of apen bedspaces al the begnning and end of thal periad.
delina 12




Driving Improvements in Unit-level Economics

Gross Operating Profit Margin

» GOP positive in Q1'23 in all regions, with significant improvement vs FY
2022, with the exception of Israel and Europe & Africa (coming from UK)

We have been working recently on many changes in Israel & UK, and

1
1
1
1
24.6% 1
22 29 ] expect to see improved performance in Q2
1
!« GOPimprovement in the U.S. with focus now on rent negotiations to
] drive bottom line improvements
1
1= Overall GOP improvements driven by unit-level labor efficiencies and
i OPEX reduction
[ | o
[ ] EY 2022 Q1 2023 !« Unit level operating loss (after rent) has improved and getting closer to ©
(b} U break-even, despite rent increasing to 23.1% of revenue in Q123 vs [ ]
o} : 22.6% in FY 22 [}
L L L e e e S S S R S ST R S S
_______________________________________________________ !
1 = n . .
Gross 0peraling Profit Margl n by Regiﬂn ] Unit-level Operatmg Profit / Loss Margln
1
Region FY 2022 Q12023 Absolute Change i
Mexico 25.1% 25.3% 0.1% H
South America 27.2% 32.7% 5.6% i
North America 11.5% 24.0% 12.5% 0
Central America 22.4% 32.8% 10.5% i (1.8%)
Europe & Africa 18.3% 2.7% (16.7%)! i
........ 1
Israel 9.4% 2.9% (6.5%)! ! (3.8%)
APAC 16.2% 38.8% 22.6% E
All Locations 22.2% 24.6% 2.4% - Fy 2022 @1 2023
Mate: Al melics are Dased on Operalive Locations for te Pericd,
Sdma 1. Eurapa ant Israel perfarmanca in April and May was batier than sama pariod last yaar and sigrificanty improvad vs ©1 resuts, 1
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U.S. Turnaround Case Study

2022 was a challenging year for Selina in the U.S., with newly opened locations underperforming our broader portfolio. Management has
been focused over the past year on improving performance through key initiatives. Despite the improved operating performance, we are
still working to renegotiate certain lease terms in order to provide a more sustainable business in the country.

brivina Topline + Increased occupancy (40% in Q122 vs 64% Q1 '23) through key marketing initiatives {focus on B2B sales)
grep + Negotiated full booking of Chicago property (from 14.5% occupancy in Q1 ‘2210 91.2% in Q1 '23)
o Profitability + High reduction in payroll and other operating expenses — with both categories representing $868k in total savings
Improvements inQ123vs Q122
o +  Took over management of Chelsea (New York) F&B location which had contributed $1.2m to losses in 2022
F&B Excellence : gy : : :
+ Hired Venue Managers in Miami and New Orleans to focus on improving offering

U.S.1 GOP Bridge Q122 - Q1'232

1210
|

321

547
173 o & {16) 1 142

Bed rates Decupancy

Roars Foad & Beverage Experience
122 REvenUe Cost of sales Fayroll Qe ap, Exp, nlpric]

- 1. Does notinclude Washington DC as the lecation is being closed this year.
Sghn,a 2. freen denctes a positive impact on GOP for 01 °23 va Q1 22 and red denotes a negative impact.
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F&B Segment Improvement Focus

Historically, F&B has faced challenges in performance, with a F&B GOP margin of (16%) in FY '22, (7%) in Q1 ‘22 and (6%) in Q1 23.
We are committed to improving top-line revenue and profitability within this segment - here are the key initiatives being implemented
across all locations to drive this improvement.

F&B Leadership

ing &

Marketing

Product Focused &
Technology

Opening of Closed
and New Venues

Finance,
Consistency &
Quality F&B Control

* Implementing partnership/co-ownership model with venue managers incentivized by a percentage of revenue based on business performance
+ Engaging entrepreneurial venue manager companies to invest in and manage our spaces using our brands or co-created brands

* Success stories: Grupo Maito in Panama, started by operating our rooftop in Panama city with "Tacos La Meta® and today operates 4 other venues
in Panama and one in Colombia. Semethings, our operator in Greece, who invested in our rooftop refurbishment in Athens today operates 4
locations in Greece, Both successful partnerships have demonstrated significant revenue growth

+ Collaborating with country-level PR/marketing companies for increased anline visibility and engagement
+ Enhancing location communication and visibility through menus, boards, and posters

+  Analyzing performance data regularly to identify improvemnent opportunities and take action accordingly
+ Piloting an upsell mechanism for F&B products through our online platforms

+ Successfully reopened 14 of our US & EMEA locations in Q1/Q2 ahead of the upcoming high season
+ Reinforcing our F&B brands and driving top-line with the opening of new venues (currently 31 new F&B venues in the process of being opened)

+ Utilizing an online smart scheduling sheet to align team size and level with budget, allowing for efficient labor cost management
+ Enabling regional finance controllers to monitor and contral new hires based on location revenue growth or replacement needs
+ Reinforeing and monitoring implementation of our brand promise to ensure adherence to standards

osee




2022 & Q1 2023 Performance by Opening Year

+ Part of our plan involve strategic capital investment in hotels to help achieve =35% GOP margin across the portfolio. A portion of the capital targets
assets opened in 2020 and 2021 have had the least opportunity to stabilize in a normal environment

Given our fixed cost base, increasing occupancy is part of our plans to increase profitability. As we invest in properties and see improvements in
operations, these small improvements can meaningfully move our revenues

Mﬂa 2 Includes fully aperation sl bedspaces anc apenings in process as of Mar, 31 2023

FY 2022 Summary Q1 2023 Summary
% of ¥ % of
Properties Total Average GOP Properties Total Average GOP
o opened in: # Bedspaces Portfolio Oce. Margin opened in:  # Bedspaces Portfolio Oce. Margin o
L] L}
o 2018 & 2018 & ©
o Before 6,897 23% 53% $6,182 7% Before 6,897 23% B4% §7.971 33% o
2019 5559 19% 50% $6,526 28% 2019 5,559 19% 57% §7.019 26%
2020 6,849 23% 49% 88325 18% 2020 6,849 23% 57% $9,175 21%
2021 5,185 18% 37% 54,696 8% 2021 5,185 18% 52% 85578 23%
2022 5110 17% A42% 82,821 10% 2022 5110 17% 51% 56,721 15%
vy 29,600" - 8%  $6,547 2% dal 29,6007 - 57%  $7,086 25%
Portfolio i ' Portfolio , *
1 nelsdes ully aperational bedspaces ane apenngs in process as of Cee, 31 2022 15




Breakdown of Free Cash Flow Before Debt Service'

Free Cash Flow before Debt Service Q1 2023 Key Considerations

Mo further Selina funded
growth CAPEX expected

1
H Very close to our FY target of
for the rest of the year E

positive operating cash flow, and
improvement of $4.6m vs Q122

e o Slightly higher than Q1 22 as the
portfolio grew, but benefited from
rent negotiations during that we

~54.1m of net capital spend in

[oX-E X-=]

Q12023

(85.3m) in Q1 ‘22 F%

Net cash used
in operating
activities

| One-time legal,
: consulting,

! auditing and

1 advisory fees

Mon-recurring
SPAC transaction
related payments

Repayment on
lease
liabilities

($4.5m)

Met cash used
in investing
activities

$0.4m

Proceeds
fram partner
lnans

s126m) @)

($14.3m) in Q1 22

Free Cash
Flow before
Debt Service

expect to continue

e Although we received only 50.4m
from partner loans in Q1 '23, a large
portion of the loans collected in "22
were not spent last year and were
used to fund this year's Q1 CAPEX

o The Free Cash Flow in @123
represents a $1.7m improvement vs
01°22. FCF in Q1 2022 was
positively impacted by an inflow
from partner loans of $ 11.3 million.
Excluding inflows from partner
loans and related capex spend, FCF
totaled $(8.5)million in Q1 2023 vs
3(16.9) million in Q1 2022

[oX-X X-]

Selina

1. Fres Gash Flow bafore Debt Service is defined &s Oparaling Cash Flow, minus (i} repaymant of laase lisbiities; and {il} net cash used in investing aclivitias: plus (1) non-recurming SPAC srareaction related paymants; and () procesds fram parinar

loaris, bo reflact only Selina oul-of pocket capital expendiiures. Free Cash Flow before Debt Service deas not inchide i} repay

ptyrnenls), carmverlislis kans, or any capit rasing Costs.

of partnar kian:

te) and i) proceeds of repayment of any other leans {incuding interast
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Adjusted EBITDA Reconciliation

Three Months Ended
March 31
(In millions of USS)
2023 2022
IFRS Net loss $(30.3) $(38.3)
o Add (deduct): a
o INCOME TAXES. . -..coremicerisnsrsnsens $0.3 $0.3 ®
© Finance income / (expense), net. 20.8 28.8 ©
S Share listing expense........cccco...c. — — &
g exp
Depreciation and amortization............coceeveereeeeicieencne 9.0 7.2
EBITDA $(0.2) $(2.0)
(1.3) (0.9)
— 0.6
Non-Cash compensation exXpense............ocovweermernn 0.5 3l
Non-recurring public company readiness costs......... 1.4 0.6
Provision for tax risks (non-income tax related).......... — —
Adjusted EBITDA $0.4 51.4
Selina 19
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Free Cash Flow Before Debt Service Reconciliation

Three Months Ended
March 31,
(In millions of US$)
2023 2022

Net cash used in operating activities $(0.7) $(5.3)
Add (deduct):
Repayment on lease liabilities.............c.co...... e $(13.8) $(12.1)
Net cash used in investing activities .........cccccceveeerenne. (4.5) (8.7)
Non-recurring SPAC transaction related payments......... 6.0 0.5
Proceeds from partner loans..........ocoveeevveerieeneceereneene. 0.4 11.3
Free Cash Flow before Debt Service $(12.6) $(14.3)
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Consolidated Statements of Financial Position

Ar
March 31, At
tuzd December 31,
ASSETS an2e
Cursent assets
Cash 25m%
Treale urad et reesivable, set 11,043
Invesreey 2437
Azt bald for sale 2,500 S
Other msssts . ) E— Y |
Taatal currysd masly 8,793 9,639
Mon-carrests swely
Peoperty, equipment and fumlivee. net 112,808 111,230
Right of uss asscts 414805 420,800
Intangstle asseis, 51 6,790 6,424
Goodwill 3 a8
Treele urad et reeivabiles, set 1531 1,671
Invesimen i essociates and joint ventores 3,98 3356
Nem-current fnancial assets 3,150 3,140
Security deposis L858 L0510
Oiher awsts 1 434
Tiatal nan-current assets 44,004 288,292
Total assers 613,197 38,131
LTABILITIES AND EQUITY
Current labisiles
Traade paysbles srd niber lisbilitics (F4,417) {R1,536)
Loans payobie {36,405} {37,678
artibls noles i

Lesse lihilies

Derivative finzncial liabilitics
Warrsas

Total carrest lishilities

Non-carrests liahilites
Laans payable, nes of cumen: partien
Caaverihle wiles, del of curveat poction
Lease labilites, net of current ponion
Dieferred tax lishility
I ———
Total non-current Eabflities.
Total liailitin:

Commen stock

AdEricnal pul-is capial
Curnmey transhation adustment
Other reserves

Acoumulated deficit

Total equiry

Noe-controlling interest

Tatal Uabllles and equity

4l
{564,390)
326
99
745408
554 554
134 1,189
16131978 838200
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Consolidated Statements of Profit or Loss

oseg

Three Monihs Ended
March 31
2023 2022
Revenne
Rooms 32,335 22,969
Food & bevernge 15,047 12,2588
Other, net 6,867 5,927
Total revenue 54,249 41,184
Costs and expenses
Cost of sales {6,773) (4,267}
Payroll and emplovee cxpenses {23,409} (21,659)
Insurance, utilitics and other property maintenance cosis (11,724) (8,262)
Legal, marketing, IT and other operating expenses (13,800} (10,467}
Diepreciation and amortization (8,982) (7,211}
Tatal cost and expenses {64,778} (51,866)
Loss from operations activity before impairment and government grants (10,529 (10,681}
Impairinent and write-off of non-current assets — (563)
Government grants - 1,241
Laoss from operations activity (10,529} (10,006}
Finance income 2 a7
Finance costs {20,755) (28,548)
(Grain on net monetary position 1,252 944
Share of profit / (oss) in associates 14
Other non-operating income { {expensc), net 3 106
Luss before income taxes (30,027) (37,975)
Income tax expense (306} (300}
Net loss (30,333) (38,275)
Laoss attributable to: =
Equity holders of the parent {30,159) (37.886)
Nom-controlling interest (174} (389)
Eamings per share
Basic and diluted, loss for the year attributable to equity 3 3
holders of the parent (031 [(L8T)




Consolidated Statements of Cash Flows

Three Months Ended
March 31
2023 2022
Cash NMow from operating sclivities:
Loss for the year (30,333) (38.275)
Adjustments to reeoncile net loss to aperating cash Mows:
Depeeciation and amontization expense B9E2 7.1
Sharc-based compensation cxpense 521 2,234
Share of loss in associates = i14)
Impairment and write off of non-current assets _ 365
{Gain on net menctary position (1,252) (944)
Finanee costs 20,755 28,847
Finince income 1Z) 27)
Income tax expense charged 3 300
o Changes in working capital N2 (5,202) o
bt Net cash used in operating activities {651) {5305) bt
LY Cash flow from investing aetivities: o
o Investments in financial asscts — — o
Purchases of property, equipment and fumifure (4.053) (8.056)
Security deposits (paid) | refurned il (172)
Purchases of intangible asscts {340) {452)
Proceeds from sales of property, equipment and furnifure -
Acquisition of business, net of cash acquired
Net cash used in investing activities (4,542) (8.680)
Cash flow from financing activities:
Proceeds from loans 2,608 23,184
Convertible nate proceeds — —
FRepayment of loans (2,514) (2,060)
Interest paid {2.869) {2.549)
Repayment of lease linhilities (13.775) {12,051}
Exercises of share opticns — -
Costs of equity raise {200)
Capital contributions - —
Net cash provided by financing activities (16,660) 6,524
Effect of changes in exchange rates on cash & cash
equivalents (2,627) —
Change in cash and cash cquivalents during the perlod (24,480) (T461)
Cash and cash equivalents at start of perlod 47,689 21,943
Cash and cash equivalents ut end of period 23,409 14,482
Selina =




Segment Reporting

Segment Reporting Tor the quartcr ended March 31, 2023 (usaudited)
(Ia thoossands of USS)

Seuth Norih Central Eurupe & Operative Contemt Total
Mezicn America America America Africa Byrasl APAC Lacations Firunds Adjuciments Consolidated

Booms

Revenue 4740 8,240 3811 6400 3,793 3780 1973 32,737 - (auz) 32335

Giroms Dperating Prefit £ [Loss) 2053 3,728 1.H4 3,000 404 w7 r 11557 = {163y 1A4%

Eaod & Beverage

Revenue 3350 3,505 4 1938 1,645 1,579 381 15500 ey 15047

Gress Operating Prefit f [Loss) 319 5] (337 EL 2T 246) 151 (903 - [} [965)

hher

Revenue i 957 166 1916 3 an 280 457 2,746 (751 BA6T
o Gruss Operating Prafit § (Loss) 531 365 42 ] 178 07 197 2,299) eI 129y 1859 o
L) , [ ]
Ly ©
O Revenue .55 12,760 4811 121m 5804 567 2544 55,109 48 {LG12) 24,245 [s)

Gress Operating Prafle £ (Loss) 2268 4176 1,158 4031 158 167 1104 13,053 [k 1] {350y 12384

Unit Level ERITIAR 1988 3,782 = 3,953 @n {158) 1 11,385 @1 @359 10,637

Rent 11.53%) {L628) (2,176) {12700 {2.507) 1L.376) {438) {12,253 = = (12,153}

Unit-Level Operating Frofit | (Loss) 150 1,155 (L5z0p 1p83 (2238 11.433) (17 (947 [E11)] (359 (1E18)

Bent pdd-back 12,253

Pre.opening Expenses (813}

Corparate Drverbead 19,752)

Non-Cash compensation £xpense (21}

Mon-recurring public company readinass

cost (1,375)

Deprecistion aed amartizion (BSE2)

Finunce income ¢ (expense], nec (20,743}

Mon apsrational incame 1252

Tncurme Tan [205)

Net Operating Income/{Lass) T gy

Selina 2
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Financial Results and Definitions

Preliminary Financial Results

The preliminary financial resulls deseribed herein are unaudited, based upen eslimates, and subject to adjusiment based on the completion of the Company’s year-end financial closing proeedures. The preliminary financial results
have been prepared by management solely on the basis of currently available information. The estimates do nod represent, and are not 2 substiute for, 8 comprehensive statement of the Company’s financial results for the periods
prezented, and the Company’s actual results may differ from the estimales as a result of final adjustments, the completion of financial closing procedures, including the annual year-end inde pendent acdit review, and other
developments after the date of this release. The Company expects to report #s full fourth quarter and fiscal year 2022 financial results prior to April 30, 2023,

Definitions
Maragemant uses a number of aperating and financial matries, including the fallowing key business metrics, 1o evaluate Selina’s business, maeasune Salina’s perfarmancs, identfy trends affecting Selina's business, formulate
financial projections and business plans, and make sirategic decisions. Management regularly reviews and may adjust Selina’s processes for calculating Selina’s intemal metrics to improve their accuracy.

‘Wa define our occupancy rate as the number of beds sold divided by the tofal number of open beds, over any given pericd.

Open bads reflects the total number of bads in inventory 3t opened properties at the end of any given pericd, As our properties have the ability to convert reoms inte different bed configurations, the tatal number of apen beds may
fluctuate at any given location over any given period.

Average dally open bads ks calculated as the total number of beds In inventary over any given period of time on a dally basts. This metric reflects Selina's dally accommodations capacity and s used In the calculation of ocoupancy
rate.

‘We define TRevPOB as total revenue, excluding Remote Year revenue, for any given property, for any given pericd, divided by the number of bads sold in that same pericd. This maasure removes the impact of oocupancy, as it
reflects total revenue on a per occupsed bed basls. Changes in this metric reflect the varlabllity in cur business arising from our ability to change room and bed configuraticns based on demand.

We define TRevPOBs a3 tetal revenue, exduding Remote Year revenue, for any given property, for any given period, divided by the number of bedspaces sold in that same peried. The number of bedspaces seld is determined by
multiplying the cccupancy rate for any given period by the average of the fotal number of open bedspaces at the beginning and end of that pericd, This measure removes the impact of occupancy, as it reflects tofal revenue on 2 per
ocoupied bedspace basis.

Total revenue per bedspace is caloulated as total revenue, excluding Remote Year revenue, for any given property, for any given period, divided by the average of the total number of open bedspaces at the beginning and end of
that period. Managament views total revenue per badspace =c a useful measwre of comparing performance batween lecations or cohorts over time, as wall as providing an indication of fulure revanue potertial as we centinua to
grow total bedspaces,

The number of open bedspaces reflects the total number of bedspaces at opened properties at the end of any given pericd. Bedspaces is 2 metric we use to measure the potential sleeping capacity of a given property. It s a static
capacily measure, and net one reflacting actual capacity in a given pariod. Every 5.5m? of zccommaodation (sleaping reom) area in a property equals one bedspace. Our reoms are designad to be convertible inta differant modalities
and with distinct bed configurations. We offer "Standard” accommodations with one double bed, "Twins" accommedations with two single beds, "Family” accommodations with space designed to accommedate up to four people, and
“Community” accommedations with space designed to accommodata up to eight pecple. At the discretion of property managers, the double bed in a “Standand” sccommodation can be raplaced with a bunk bed for eight guests, for
example. Accordingly, management views the number of bedspaces, Instead of the number of physical beds, as the static measure of property capacity becauss it avoids potentially mislead ing fluctuations that woukd arise from the
changing reom configurations in any given property.

Gross Operating Profit (GOP) is defined as revenue less the direct expenses related to the sale and operaticn of Rooms, F&E and Other; specifically, cost of geods soid, labor costs, marketing and sales costs, and operating
expenses such as laundry, deaning, linen, contract services, programming expenses, operating supplies and equipment [TOS&E"), utilities, security, et
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